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Survey shows private
bankers are in an
acquisitive mood

Nearl, three guarters of pri ate
bankers polled inaswr ey by account-
ancy, <#fm KPMG belie e acquisitions
are orth making in the carrenten i-
ronment.

Vie s from 100 executi es across
the orld eresowght, ith 20%5&*}-_
ingdeals ere“deshitel\s orthcon-
templating and 54% agreeing this as
“pfobabl'}h the case. Aroand 19%

ere disinterested in acquisitions and
7% ere notsure.

Serial acquirers of recent \ears,
notabl'}listed ealth ad iser EFG
International, ha e ceased to be
acti e no their share prices ha e
gone off the boil. Certain ould-be
acquirers ha e become ner ous as a
result of the economic crisis and pres-
sure on margins. But se eral banks
are keen tosell foreign businesses at
the behest of go ernment rescuers.
Commer bank’s decision to sell
Klein ort Benson is an example.

S isssales are planned, according
to Ray Sondah of ad isory, 4¥m Mille-
ninm Associates hosaid: “The trend
o er the next 12 months is likel wto
accelerate and buers can be smart
and selecti e as alnations ha e
dropped to 2002 le els and in some
cases € enbelo thems

Would-be endors are also con-
cerned b'}a global 15% fall in the
namber of millionaires. Many, are
keen to bolster their capital ratios.

According to Merrill L*ypch’s World
Wealth Report, a erage operational
gro thof 17% from 2006 to 2007 more
than hal ed to 6% from 2007 to 2008.

In contrast, banks on the front foot,
such as Credit Swisse and Barcla\s
Wealth, take the ie that deals 1l
help them take business from third
partiesinalo -gro then ironment.
One anal‘ygtsaid acquirers are more
con4flent that keyad isers owldstay
in place than during the boom.
According to KPMG, 6% of assets are
lost, on a erage, one year after the

completion of a deal.

KPMG said there as a big gap
bet een bwyers and sellers and the
Ahancing of deals can be tongh: “More
than a third of respondents cite both a
lack of shancial resorces and exces-
&1 e price expectations on the part of
theseller as restricting forther M&A &

In aseparatesar ey management
consltant MDRC said 54% of
respondents think bids are more
likel\ in the carrent en ironment, as
«Fms straggle to gain market share.

Abreakdo noftrastbet een client
andad iser asnotedinaswur e,pub-
lished by Do Jones Wealth Bulletin
this month. The Merrill Lynchswr ey
has con«¥med the trend, adding that
76% of clients had lost faith inad isers
across the industry

This pats acquirers innocent of
accosations of mis-selling products at
a clear ad antage. Headhunters sa .
ad isers ha e become relactant to
join banks facing this kind of redemp-
tion threat.
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